VIVEK BAJPAI

(301) 452-2304
 
       3 Camden Court, Rockville, MD  20850
            vivek.bajpai@gmail.com

SUMMARY OF EXPERIENCE:
An experienced professional with over 9 years of deliverable success in public and private sectors focusing on strategic initiatives comprising of Internet (IP) technology, knowledge management, financial applications, management consulting and industry focused primary and secondary market research. 
PROFESSIONAL EXPERIENCE:

Innovative Technology Application, Inc.





2004 - 2005 

Strategic Business Analyst- Federal 
· Worked with engineering staff to develop and manage implementation process for CBT projects.
· Worked on documentation with developers consisting of Use Cases, Business Rules, and User Interface specifications.
· Lead sales meetings with key decision makers and subject-matter experts to discuss current (8a) small business requirements and future set-aside initiatives. 
· Familiarity with Enterprise Architecture Frameworks such as FEAF & Zachman 

· Grew untapped markets (NASA, DoT, DHS, and DoD) for development of internal multi-media and LMS programs accounting for $240K of revenue in 6 months.

· Initiated teaming with Program Managers and division VPs of telecom integrators in bidding upwards of $5 million of forecasted contractual revenue.

· Communicated with clients regarding rich media development, IT Security, and knowledge management tools by showcasing patented technology.  Presented business case with ROI feasibility for proposed project.
Skills: Product marketing and program development, software technology implementation, project analyst

The Jazuc Group 







2003 - 2004 

Consultant / Research Analyst
· Actively engaged in all aspects of identifying new opportunities and channel partnerships, conducting analyses and source interviews, providing strategic recommendations for clients and senior executives in the communications, technology, and financial markets.
· Provided business management services to commercial and federal markets to reduce costs and improve telecom network efficiency in technology companies in the Washington D.C. metro area. 
· Identified appropriate technology integrators and drafted proposals for RFP/RFI bids for public sector and private international businesses. 
· Performed market analysis for select clients, including Citigroup and McKinsey & Company to assess scope for telecommunications industry globally.

· Led new sales and marketing go-to strategies for launching a managed security product for an incubator company, Zeera Networks.

Skills: Concentrations in business case analysis and some data mining for clients. Focused on analytical pricing support models for new products and management of cost analytics; primary and secondary research.
Cable & Wireless 







2002 - 2003 

Senior Internet Sales Executive 

· Recruited to generate new business with CxO and VPs at Fortune 2000 companies. 
· Sold IP, frame relay, and point-to-point connections to the business user across the Southwestern US region. 
· Instrumental leader on a diversified sales team that captured $9 million -largest revenue deal.

Skills/ Areas of functionality: Focused on IP technology, Web farms and VOIP

MCI









1997 - 2001
Regional Business Manager / Global Consultant   (UUNET)

· Managed regional team for the Web Hosting Division and provide leadership to the sales and account management process, selling web hosting services to Fortune 1000 companies.
· Provided secondary research on market movements, product differentiation and channel marketing to our web hosting team … clients mainly in financial, retail and technology sectors.
· Managed consulting business operations including sales and business development and contract negotiation in efforts to generate new revenue; clients include Time Warner Cable, Andersen Consulting and IBM Web services.
· Led team which provided consultative sales expertise on custom, multi-product or strategic deals with Fortune 1000 companies. 
· Acted as a change agent for different levels of organization.
· Generated new business with Fortune 1000 companies by selling dial-up and broadband products to the small & medium-sized business user.

Skills: Product pricing and operations, spreadsheet statistical analysis; sales & marketing, training expertise, secondary research for select industries.
I-NET, Inc. / WANG







1996 - 1997

Presales/Help Desk Coordinator


· Provided telephone sales support for Bell Atlantic Internet Solutions (ISP).  
· Provided new project strategies for usage of tools to increase efficiency in sales support.
COMPUTER EXPERIENCE:

	Operating Systems:
	MacOS X, Windows XP, UNIX

	Languages:
	HTML, Visual BASIC, Java Scripting, SQL (general)

	Hardware:
	PC/ Apple, High-resolution scanners, routing technology (based on OSI)

	Applications:
	Web Technology (Browsers, TELNET, FTP, etc.), Microsoft Office, Filemaker Pro, Siebel Database, Adobe Photoshop, ZNOS Security Software Management, Visio


EDUCATION:
The George Washington University
Candidate for Master of Business Administration- Finance/ Strategy, May 2007 
· Developed regional market segmentation strategy for Whole Foods, Inc.
· Developed an IT systems framework and process for Lab EMR  initiative.
Coursework: 
MIS - System Design and Development, 
Financial Management



Operations – Supply Chain,


Organizational change management




Statistical Analysis of Categorical Data

Syracuse University, Whitman School of Management

Bachelor of Science- Business Marketing, 1996 
· Test marketed new shoe line (BOKS) for Reebok, Intl.
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