UPLINE

I’m going to go out on a limb and say never in the history of the industry (I know never in my history) has this caliber of upline support team been assembled!  You can’t lose with the coaches in this organization.  Here’s how to capitalize on this incredible team:

1. Know your upline:  Get the names of your upline who do call from the person who brought you into XanGo™. There are many leaders in all lines qualified to help you with three-way calls, get their names and numbers.  Fill those in here. For those leaders who are passing this document on, fill in you and your upline information here for your new member.

	
	Name
	Phone

	Sponsor: 
	
	

	Upline:
	
	

	Upline:
	
	

	Upline:
	
	

	Upline:
	
	


2. Edify your upline:  Here’s a few words you can use to help your prospect understand they are talking to someone who 

Knows what they are talking about:

Follow the Leaders – When your upline has training calls, be there, when they have meetings in your area, be there.  You will learn something valuable from every call, from every meeting.  Use these events as much for learning yourself as you do for recruiting.  There is nearly 100 years of networking experience between your upline leaders – Use it to your advantage!

